A10 Networks Strengthens Renewal
Targeting Through Market
Wavegen's Precision Delivery

Powered by SIRS™, Intelligent Database ABM™, and Mantech Mark™ Validation Workflows

Campaign Type: Renewal Insights + Sales Enablement

ABOUT THE CLIENT

A10 Networks is a global cybersecurity and
application delivery solutions provider serving
enterprise and service-provider environments.
Their offerings include application security,
traffic  optimization, and secure access
solutions.

The campaign focused on identifying renewal-
ready enterprises across strategic U.S. regions.

AUDIENCE PROFILE

The campaign supported AlO's regional and
enterprise-focused teams, including roles
involved in:

e Demand generation

e Sales development

e Field sales

e Renewal operations
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kManager, Demand Generation, A10 Networks

Market Wavegen’'s support on our recent
campaign was outstanding. Their precise analysis
and smooth execution helped us align perfectly
with our goals and move forward with greater
confidence.”
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The engagement was led by AlO
Networks'’ Manager of Demand
Generation, responsible for supporting
regional sales efforts and renewal-focused
targeting.

THE INITIATIVE / CHALLENGE

Core Questions

¢ How do we surface
renewal-ready enterprises
with accurate timelines?
How do we support field
reps with region-specific
renewal intelligence?
How do we maintain

accuracy while fulfilling

fast-turnaround data
requests?

Market Wavegen. Powered by Signals, Strategy, and Sales Psychology.
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The Initiative

A10 Networks wanted to
improve access to renewal
intelligence and deliver
validated regional samples
to empower sales teams
with targeted, time-

sensitive insights.

The Challenge
A10 needed:

e Accurate company-level
renewal signals aligned to
strategic timelines
Regional segmentation
that matched field-rep
territories
Rapid delivery of renewal
samples on request
Consistent data precision
across multiple cycles
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WHY MARKET WAVEGEN DECISION FACTORS

e Accurate renewal-cycle identification

¢ Region-specific segmentation

e Fast-turnaround sample delivery

¢ Renewal validation through Mantech
Mark™

A10 selected Market Wavegen for its:
e Proven capability in renewal intelligence delivery
e Speed and precision in surfacing renewal
timelines
e« Ability to respond fast to rep-driven requests
e Strong communication and delivery consistency

OUR APPROACH

Campaign Type: Renewal Intelligence + Validation Program

Frameworks Used: SIRS™, Intelligent Database ABM™, Mantech Mark™ Renewal Checks

EXECUTION SUMMARY

Delivery Alignment 2 Quality Enhancement

e Verified renewal timing and technology
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e Delivered renewal samples aligned

to regional sales territories alignment

« Matched renewal timelines to field- e Ensured accurate regional classification

rep requirements e Mapped renewal insights to sales-ready

formats

3 Feedback Integration 4 Timely Communication

e Integrated rep-driven inquiries (e.g., SF

Bay Area request) e Fast responses to sample requests
¢ Updated selection criteria based on e Clear and consistent delivery notes
team feedback

¢ Adjusted targeting to sharpen relevance

PROCESS FLOW

Detect Validate m Optimize

KEY TACTICS

¢ Renewal-cycle scoring e Feedback-based refinement
e Region-level segmentation e Structured delivery windows
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CAMPAIGN RESULTS

Metric

Result

Renewal Sample Turnaround

Delivered within 24 hours

Regional Accuracy

Verified SF Bay Area segmentation

Sales Alignment

Rep-driven requests fulfilled

Engagement

Improved targeting relevance

Feedback Adoption

Integrated quickly into workflow

IMPACT SUMMARY

e Sales teams received renewal-ready companies

they could act on immediately

SUCCESS NOTES

highlighte

* Renewal insight delivery strengthened regional e Renewal-s

outreach efforts

¢ Communication efficiency improved

¢ The Demand Generation Manager

d precision and responsiveness

pecific inquiries were met with

rapid turnaround
e Faster iteration increased internal confidence e Regionals

amples matched field-rep

follow-up rhythms

“Prompt and precise in providing company renewal data — their service has been

instrumental in targeting our sales strategies effectively.”

— A10 Networks

OUTCOME SUMMARY
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Stronger renewal Better sales alignment
intelligence

ABOUT MARKET WAVEGEN

s @

Smoother targeting

cycles

9

Reinforced trust with

AI10’s field and demand
teams

Market Wavegen supports B2B teams with verified data, signal-driven workflows, and structured

delivery.

Our approach blends quality checks, smart targeting, and fast communication to help sales teams

work stronger pipelines.

Book a 20-Min Strategy Call (See the Signal Engine in Action)
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